CURRICULUM VITAE
SEMVUA SONGORO
P.o. box 9634
Dar es Salaam, Tanzania
Phone: +255 719185655/0625514687
Email: ssemvua245@gmail.com

PERSONAL DETAILS

Surname:	Songoro
First Name:	Semvua
          Date of Birth:	28  , April, 1986


Place of Birth:	Korogwe Tanga, Tanzania
Sex:	Male
Marital Status:	Single
Nationality:	Tanzanian
Languages:	English and Swahili both speaking and writing

ACADEMIC QUALIFICATION
Bachelor of Arts in Public Relations and Marketing (BAPRM) St. Augustine
University of Tanzania- from 2010 to 2013.

Advanced Certificate of Secondary Education
Mbezi beach Secondary School, Dar es salaam, Tanzania, Major in History,
Kiswahili and English Language (HKL)
From 2008 to 2010.

Certificate of Secondary Education                       Kigonsera Secondary school, Ruvuma Tanzania,


From 2002 to 2005.

WORKING EXPERIENCE Nectar logistics ltd as Marketing Officer, From July 2013 up to 30th August 2015
Responsible for >Demonstrating product & services.
>Establish new business.
>Maintain accurate records.
>Reviewing sales performance.
>Negotiating contract.
>Attending trade exhibitions,Conferences and Meeting.
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Brand Fusion Marketing as Sales Executive,from October 2015 to current
Responsible for: Registering of clients who will sell the national lottery tickets.
> Promoting national lottery games.
Field Researcher (EDS) Every Dealer Survey for FMCGFor METL Company Responsible for. To carry out the reseacrch by visiting of Shops looking the availability of some goods such as Cooking oils, Home baking flour,detergent soaps,Laundry soups and Beverages.
                            

Regional Sales Supervisor (Brand Fusion Marketing) Under CRDB Bank Plc (Sim Account)
Responsible for: Supervising the team of five people all over the region.
>Making sure that all staff members are doing registration of Agents, Merchant and Customers. 
>Making registration of Sacco’s, Vikoba and other social group via Sim Account.
>Preparing Daily and Monthly report of Sim account.

Taifa Gas Tanzania Ltd as Sales Representative (Songwe and Mbeya Regions)                            Responsible for: > Maximize sales revenue by working with super dealers, dealers and other partners within the region.
>Ensure the achievement of agreed sales and revenue targets.
>Coordinate the distribution of Taifa Gas product within region.
>Monitor competitor’s activities and report with recommendations for action.
>Trains all distribution partners on Taifa gas products and services.
>Creating dealers and endusers.
>Organizing Promotional activities.
>Preparing daily plan, weekly and monthly plan.
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-	Reading novels & newspapers
-	Conducting research
-	Attend seminar & workshops
-	Social and Voluntary work
-	Travelling
-	Watching Movies
-	Sports and Game.

REFEREE
Dr. Santos L. Kihwele
Lecturer
University of Dar es salaam
+255758158481
kihwele@udsm.ac.tz
Cezalia B. Mwidima
Head of department of Public Relations and Advertising	
P.O.Box 307
SAUT-Mwanza
+255787926706





CERTIFICATION
I certify that to the best of my knowledge and belief, the given information is
correctly described my profile, my qualifications, and experiences.
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